	   
LTD Seller's Guide from Assurity
Uncover more qualified prospects and turn long-term disability insurance conversations into closed sales. Assurity's new Seller’s Guide for Income Protection+ is designed to help Advisors: 
1. Identify the right prospects in the underserved middle market
1. Integrate income protection into comprehensive planning conversations
1. Clearly demonstrate the value of coverage
1. Confidently close more sales
Whether you’re introducing DI for the first time or expanding existing client relationships, this guide gives you practical strategies to grow your business from a longtime leader in the DI space.

Get the guide.

  

  

  



